Sales Representative

Location: Tri-Cities, BC
Reports to: Area Sales Manager
Summary: Marcon is seeking an experienced, polished, and highly motivated Sales Representative to

become a key member of our growing internal sales team. This role is prime for a sales
professional looking to help influence an in-house team with their passion for strong
customer engagement and phenomenal communication skills. At Marcon, we are throwing
out the playbook and are pushing the boundaries in how we approach bringing our
communities to market and are looking for talented partners who are tired of “sales-as-
usual”.

About the Role

You will be responsible for engagement with our prospective purchasers and realtors, along with executing all
sales-related tasks and functions for our development communities, inclusive of playing an active role in all
sales events and activations. Leaving no potential opportunity unexplored, you will work in tandem with a
talented team to exceed sales targets, develop long standing relationships within the industry and advance
the Marcon brand with everyone you interact with.

Develop and cultivate authentic relationships with purchasers, Realtors and the overall community

Ensure that every guest is given an elevated introduction to your sales program and connects with
you as an ambassador for the development

Deliver an exceptional customer experience by guiding prospective homeowners through
residences in the Tri-Cities. This role may include both building walkthroughs and traditional sales
gallery presentations.

Liaise with the outside realtor community and share project details to get them excited, engaged and
build anticipation

Communicate the core values that make each Marcon home exceptional
Work closely to support our Sales Manager to execute and refine our sales strategy
Follow up with incoming sales inquiries, calls, texts, emails etc.

Keep up to date knowledge of the surrounding community, competitive programs and maintain the
ability to communicate the livability of various neighborhoods throughout the Lower Mainland

Ability to identify the needs of a buyer and match them with the floor plan that best suits their
lifestyle

Understand and be able to answer any questions related to the Contract and Disclosure Statement
Maintain the database and ensure that registrant activity is always up to date

Daily reports and tracking of sales and traffic activity

Liaise with the marketing department and communicate the success of current marketing programs
and promotions/incentives

Assist with signage and balloons as required
Input and manage MLS listings as required
Input client data into CRM and utilize Avesdo for all contract related tasks



e When based in sales centres, ensure the daily cleanliness of the space is maintained.

About You

You are passionate about Real Estate. You are looking to work with a brand that provides clear expectations
and commits to your development and growth. You are incredibly personable and have the unique ability to
connect with people of various backgrounds and walks of life. Your interests involve real estate, design,
hospitality, and all things aesthetic. You have always wanted to stretch yourself in your career and have been
looking for the right home in which to take your skillset to the next level. You are not satisfied with being an
order-taker and believe in the cultivation of authentic relationships and developing new approaches to drive
successful conversion in your pipeline. You thrive in a fast-paced environment where you can rely on and
exceed clearly set sales targets and goals. You have the unique ability to be competitive without it affecting
your ability to be a team player. Your gift of natural persuasion blends with your desire to do things differently
make you one of the most valuable team players in the industry.

Must-haves

3+ years of experience in residential project sales is required

Ability to work weekends and execute outside of regular work hours/structure
Exceptional communication and interpersonal skills

Well organized and a solid multiple tasker that can meet deadlines

Valid Driver’s License is required

Nice to have

e Active Real Estate License
e Experience in multiple CRM, and business systems such as Avesdo, Lasso etc.





